





A Money-Making Opportuni

for Men of Character

EXCLUSIVE FRANCHISE FOR
AN INVENTION EXPECTED TO REPLACE

A MULTI-MILLION-DOLLAR INDUSTRY

Costly Work Formerly
“Sent Out” by Business Men
Now Done by Themselves
at a Fraction of the Expense

This is a call for men everywhere to handle

exclusive agency for one of the most

unique business inventions of the day.
Fifty years ago the horse and buggy business was supreme—today
almost extinct. Fifty years ago the hand-laundry washtub industry
ran into many millions—today practically a relic. Only a compara-
tively few foresighted men saw the fortunes ahead in the automobile
and the washing machine. Yet irresistible waves of public buying
swept these men to fortune, and sent the buggy and the washtub
into the discard. So are great successes made by men able to detect
the shift in public favor from one industry to another.

Notw another change is taking place. An old established industry—an integral
and important part of the nation’s struceure—in which millions of dollars change hands
every year—is in thousands of cascs being replaced b{"z) !R.ll astonishing, simple inven-

tion which does the work better—more reliably—A!

AS 29 OF WHAT 1S ORDINARILY PAID! It has ot required very long for men
who have taken over the rights to this valuable inveation to do a remarkable business,

and show exceptional earnings,

Not a “‘Gadget’’—
Not a “Knick-Knack’ —

but a valuable, proved device which
has been sold successfully by busi-
ness novices as well as seasoned
veterans.

Make no mistake—this is no novelty—no flimsy creation
which the inventor hopes to put on the market. You
pmbal:?' have scen nothing like it’ yet—perhaps never
dreamed of the existence of such a device—yet it has already
been used by corporations of outstanding prominence—by
dealers of great coriorations—by their branches—by doc-
tors, newspapers, publishers—schools—hospitals, etc., ctc.,
.and by thc ds of small business men. You don't have to
convince a man thac he should use an electric bulb to light
his office instead of 2 gas lamp.  Nor do you have to sell
‘the same business man the idea that some dz{ he may need
ssomething like this invention. The need is already there—
the money is usually being spenc right at that very
momen. —and the desirability of saving the greatest
part of this expensc is obvious i diacely. :

Some of the Savings
You Can Show

You walk into an office and put down before your prospect
a letter from a sales organization showing that d ? did
work in their own office for $11 which tormerly could have
cost them over $200. A building sunrly corporacion pays
our man $70, whereas the bill could 'have been for $1,600!
An automobile dealer pays our representacive $15, whereas
the expense could have been over $1,000. A department
store has expense of $88.60, possikle cost it done outside
the business ﬁing well over $2,000. And so on. We could
not possibly list all cases here. These are just a few of
the many acrual cases which we place in vour hands to
work with, Praccically cvery line of business and cvery
section of the country is represented by these field reports
which hammer across dazzling, convincing money-saving
opsormnitics which hardly any business man can fail to
understand.

A COST OFTEN AS LOW

EARNINGS

Exceptional earnings grossed show the possibilities attainable
in this business. A Louisiana man wrote: ‘*My average earnings
past 3 years about $150 a week; last 3 months as much as $250
weekly.”” Ohio man’s report: **A business man said to me,
‘This thing has caught the whole city on fire." For the first
30 days I worked, I carned $1343.00."" A Tennessee man:
**Last year, my average built up to $200 a week by December,
but my carnings January reached $1,000 net.”” Space does not
permit mentioning here more than these few random cases.
However, they are sufficient to indicate that the worth-while
future in this business is coupled with immediate carnings for
the right kind of man Some of our top men have made over
a thousand sales each on which they carned up to $60 per
sale and more. Many of these sales were repeat business. Yet
they had never done anycthing like this before coming to us.
That is the kind of opportunity this business offers. The fact
that this business has attracted to it such business men as
former bankers, executives of businesses—men who demand
only the highest type of opportunity and income—gives a
fairly good picture of the kind of business this is. Our door
is open, however, to the young man looking for the right
field in which to make his start and develop his future.

Profits Typical of
the Young, Growing Industry

Going into this business is not like sclling something
offered in every grocery, drug or department store. For
instance, when you take a $7.50 order, $5.50 can be your
share. On $1,500 worth of business, you share can be
$1,100.00. The very least you get as your part of cvery
dollar’s worth of business you do is 67 cents—on ten
dollars’ worth $6.70, on a hundred dollars’ worth $67.00
—in other words two-thirds of every order you get is
yours. Not only on the first order—but on repeat orders
—and you have the opportunity of carning an even larger

percentage.

This Business Has
Nothing to Do With
House to House Canvassing

Nor do you have to know anything about high-pressure
selling. **Selling” is unnecessary in the ordinary sensc of
the word. Instead of hammering away at the customer
and trying to ""force’ a sale, you make a dignified,
business-like call, leave the installation—whatever ‘size
the customer says he will accepr—at our risk, lec the
customer scll himsclt afeer the device is in and working.
This docs away with the nced for pressure on the cus-
tomer—it climinates the handicap of trving ro get the
money betore ‘the customer has really convinced himself
100%. You simply tell what you offer, showing proof of
success in thac customer s parcicular linc of business.
Then leave the invention without a dollar down. It
starts working at once. In a few shore days, the installa-
tion should actually produce enough money to pay
for the deal, with profits above the investment coming in
at the same time. You then call back, collect vour money.
Nothing is so convincing as our offer to let results speak
for themselves without risk to the customer! While others
fail to get even a hearing, our men are making sales
running into the hundreds. They have received the atten-
tion of the largest firms in the country, and sold to the
smallest busi by the thc d

No Money Need Be Risked

in trying this business out. You can measure the possi-
bilities and not be out 2 dollar. I£ Jou are looking for a
business that is mot overcrowded—a business that is just
coming into its own—on the upgrade, instead of the
downgrade—a business that offers the buyer rclief from
a burdensome, but unavoidable expense—a business thac
hasa pmsEecc practically in every office, store, or factory
into which you can set foot—regardless of size—thar is a
necessity but does not have any price cutting to contend
with as other nccessitics do—that because you control
the sales in exclusive territory is your own business—
that pays more on some individual sales than many men make
in a week and somesimes in a month’s time—if such a business
looks as if it is worth investigating, get in souch with us
at once for the rights in your terricory—don’t delay—
because the chances are that if you do wait, someone else
will have written to us in the meantime—and if ir rurns
out that you were the better man—we'd both be sorry.
So for convenience, wse rhe coupon below—but send it righe
away—or wire if you wish. But do it now Adcﬁcu

F. E. ARMSTRONG,
Dept. 5519-A, Mobile, Ala.

Address all Pacific Coast mail to P.O. Box 268,
Dept. 5519-A, Monrovia, Calif.

'-Rﬁ's- “FOR EXCLUSVE !
[ TERRITORY PROPOSITION |

F. E. ARMSTRONG, Dept.5519-A, Mobile, Alebama '
1f on Pacific Coast mail to P. O. Box 268, Dept. 5519-4,
Monrovia, California.
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to import thousands of products
at low foreign prices for buyers

in your locality at high U. S,

prices—operate a worldwide mall-

order Import-Export business

from your home. START WITHOUT

CAPITAL or previous experience. Training includes *
shipment to you of many sample imports from 'round the world.
Opportunity world travel. Save on personal purchases of Clothes,
‘Tools, Gems, Watches, Cameras, ctc. HERE'S PROOF . .. an import
from overseas SENT AT OUR COST. Mail this ad with 25¢ (coin) and
we'll rush you this $2 Meclson Aut tic cig: lighter to i
you of tremendous profits. Send for your lighter and full details
showing how to learn World Trade sectets to put you on road to
your own Profitable Home Business. (No lighter without this ad—
only one to a person.) You can get details alone FREE, but the,
lighter is actual proof of import values. Either way, WRITE TODAY!
MELLINGER COMPANY, Dept. E391, 1717 Westwood, Los Angeles 24, Calif.

STUDY AT HUME Legally trained men win higher i

tions and bigger success in business

and publiclife. Greater opportunities now th%n evcx"gcfor:‘;

More Ability: More Prestige: More Money “:wf,“m‘:l_ o

can tmin at hrm{:&u‘ﬁng 'ﬁ" %im. D[:““u%' Lrl;ai o :::{: :l;:“
toxt o 1] W TRry. 3

‘cfs:lln.:a:t oar v&ﬁ‘!ﬁ; CSY:.:T;'DI‘AJ!W Training for Lﬂdcnhlp"‘

o enco’’ books FREE. Sen
s th Dearborm Strest
A o oo O SNIVERSITY. 417 South ogarborn St

WHY DON'T YOU WRITE?

Wrlting short storics, articles on current cvents, husiness,.
hobbles, human interest storles, travel, sports, local, church
and club activitics, ete., will cnable you to earn cxtra
money. In your own home, on your own time, the New York
Copy Dosk Mcthod teachkes you how to wrile the way news-
baper men learn—by writing. Our unique ‘‘Writing Apti-
tude Test”" tells whother you the f al
qualities essentlal to successfui writlng. You'll enjoy Lhis
test. Write for it, without cost or obligation.

NEWSPAPER INSTITUTE OF AMERICA
SUITE S835-aA, ONE PARK AVENUE, NEW YORK 16, N.Y.

Plant BABY
Evergreens

AND SAVE 42(1%}: A
| popular varietles—grade No.
Eor‘:m? transplanted. Real bar-
ains, Aleo Shrubs, Roses, Shade
recs, Fruit Trees, Fruit Plants.
\vrite today for big FREE Color

> Catalog.
IMLONG'’S Box 113 Stevonsville, Michigan

Cash In On EVERY Occasion
with MIDWEST Greeting Cards

Make bigger profits ALLYEAR, Show
friendsfast-sellmgValcnunca.bust'er.
Mother’s, Father’s Day Cards, plus

best Birthday, Get-Wel] assortments,

ctc, 6 new Valentine packs, Secret Pal
ards, L new ideas, ¢ 1
bargains in Cards, Notes, Gifts, Gadgets,
Personalized Stationery. Profits to 100%
on big line, Samples on approval. Write.
Midwest Card Co., 1113 WashingtonAve., Dept. P-72, St. Louls 1, Mo,

Sumples

NEW TOWELS
' FOR $1.00

Assorted colors. Surplus stock (slightly irregu-
lar) from large mill. Terrific values—you've got
to see to believe. Money back guarantee. OR-
DER NOW! Limit 3 doz per customer. Please
add 25c¢ per dozen for postage and handling
(total $1.25). Send cash, check or money order
(sorry no C.0.D.'s) to General Stores, Dept.
X-EL-1, 8415 Euclid Ave., Cleveland 3, Ohio.

MAILTHIS COUPON TODAY! Free Facts
On How You Can Make $10,000 a Year! &

Advertised

in 1955 than in 1954. The demand for
soft goods as well as for food and serv-
ices will continue strong. Money rates
will remain low and the debt manage-
ment policy of the Treasury will be
tailored to meet the requirements of in-
dustry and trade.

The unknown factor in gauging the
economy of the coming year is the mag-
nitude of new capital investment by
corporations, which is estimated to be
moderately lower in 1955 than in 1954.
If these estimates prove to be true, busi-
ness activity in 1955, while higher than
during 1954, may not reach the level
which prevailed during 1953. If, on the
other hand, total investment by corpora-
tions exceeds present estimates, business
activity in 1955 is likely not only to reach
but actually exceed the level which pre-
vailed during 1953.

While Federal expenditures, particu-
larly for national defensé, may witness
a further decline, expenditures by politi-
cal subdivisions are likely to continue at
a very high level. The need for public
works, notably roads, parking facilities,
schools, hospitals, etc., is still very great
and billions of dollars will have to be
spent to meet the pent-up demand for such
facilities. A large portion of the funds
needed for these purposes will be raised
through the sale of revenue bonds which
do not constitute a burden on the general
taxpayer.

Disposable income, i.e., income of
individuals after taxes, in all likelihood
will be higher in 1955 than in 1954. This
in turn forecasts a continued large vol-
ume of consumption expenditures. Be-
cause the economic security of the people
has increased considerably and because

| the liquid savings of the people are very

large, many individuals and families are
willing to mortgage future income to
meet their present needs. This forecasts

a strong demand for durable consumers
goods as well as homes,

In spite of the uncertainties which still
prevail, the danger of war seems to be
receding. This has stimulated capital
expenditures in Western Europe and if
the international tensions should definite-
ly ease one can expect an increase in the
international flow of capital goods and
services from which the entire free world
is bound to benefit. The increased pro-
ductive capacity of the free world fore-
casts increased competition not only in
the world’s markets but also in the do-
mestic American market. Material .
changes in our tariff structure are, how-
ever, not likely to take place in the next
year.

Competition will be keen. The number
of failures will remain large since busi-
ness concerns which cannot adapt their
activities to a highly competitive market
are bound to fall by the wayside. The
merger movement will continue and the
trend toward bigness in business in all
likelihood will be accelerated. What the
long-range effects of this development
will be is as yet impossible to state.

Finally, the fact that the greatest.of
all wars and the longest of all booms
was not followed by a serious depression
accompanied by a break in commodity
prices and in employment is.evidence of
the strength aud soundness of thé Ameri-
can eéconomy. It constitutes probably the
greatest victory in the cold war, because
it disproves the propaganda emanating
from behind the Iron Curtain countries
that the capitalistic system is weak and
suffering from contradictions which are

,bound to lead to its downfall. Based on

the experience of the post-war period,
the soundness of the American economy
and the dynamic forces operating within,
one can look forward with great confi-
dence toward the future.

In the Doghouse
(Continued from page 27)

some time ago. there is a dog whistle that
is so highly pitched that the human ear
detects no sound but the whistle is clearly
heard by a dog with normal hearing. If
you've ever closely observed your dog
during a quiet moment when he seems
to be completely relaxed and resting you
may note his ears occasionally twitching
or rising and falling. He is hearing noises
that are far beyond your range of hear-
ing.

Examine your purp’s ears to detect the
presence of wax and if you have reason
to believe there is wax in the ear this
should be cleaned out. Use a small,
slender stick—a fingernail orange stick
is excellent—around which you have
wrapped a bit of soft cloth that you have
previously dipped into warm water and
thoroughly wrung out to remove excess
water. See that the end of the stick is
blunted and be gentle when you probe
the ears as they are easily injured.
Canker in the ear is a common affliction

which in time can completely alter the
disposition of your dog, turning it from
a gentle pet into an animal with a hair-
trigger temper that may even be dan-
gerous to the owner. But this is a serious
sickness that calls for a vet’s services.
Symptoms are a persistent shaking of
Fido’s head and pawing of the infected
ear. However, there’s a small parasite
that sometimes lodges in the ear which
can result in the same symptoms. If you
get a rubber-nosed ear syringe such as
you'd use for yourself, fill it with warm,
not hot olive or mineral oil, you can
give those insects fits. On the other hand,
the head shaking may be due to a small
foreign body that has found its way into
your friend’s ear. If the latter is the case,
use small tweezers, wrapping each prong
with a layer of adhesive tape and try to
remove the object. If you're not success-
ful, take the dog to your vet as he will
have instruments to do the job.

Another affliction which is easy to







































