





A Money-Making Opportuni
- for Men of Character

EXCLUSIVE FRANCHISE FOR
AN INVENTION EXPECTED TO REPLACE

A MULTI-MILLION-DOLLAR INDUSTRY

Costly Work Formerly
“Sent Out” by Business Men
Now Done by Themselves
at a Fraction of the Expense

This is a call for men everywhere to handle

exclusive agency for one of the most

unique business inventions of the day.
Fifty years ago the horse and buggy business was supreme—today
almost extinct. Fifty years ago the hand-laundry washtub industry
ran into many millions—today practically a relic. Only a compara-
tively few foresighted men saw the fortunes ahead in the automobile
and the washing machine. Yet irresistible waves of public buying
swept these men to fortune, and sent the buggy and the washtub
into the discard. So are great successes made by men able to detect
the shift in public favor from one industry to another,
An old established industry—an integral

Now another change is taking place.

and important part of the nation's structure—in which millions of dollars chan
every year—is in thousands of cases being replaced k{lz truly astonishing, simple inven-

i D AT A COST OFTEN AS LOW
AS 29 OF WHAT IS ORDINARILY PAID! It has not required very long for men
‘who have taken over the rights to this valuable inveation o do a remarkable business,

tion which does the work better—more reliably—

and show exceptional earnings.

Not a “‘Gadget”’ —
Not a “Knick-Knack”—

but a valuable, proved device which
has been sold successfully by busi-
ness novices as well as  seasoned
veterans.

Make no mistake—this is no noveley—no flimsy creation
which the inventor hopes to put on the market. You
probably have scen nothing like it yer—perhaps never

. drumec{ of the existence of such a device—yet it has already
been used by corporations of outstanding prominence—by
dealers of great cariora:ions—by their branches—by doc-
1Ors, Newspapers, pu lishers—schools—hospitals, etc., etc.,
.and by thousands of small business men. You don’t have to
‘convince 2 man that he should use an electric bulb to lighe
his office instead of a gas lamp. Nor do you have to scll
the same business man the idea that some day he m:K need
:something like this invention. The need is already there—
the moncy is usually being spent right at that very
momene —and the gcsirabi ity of saving the greatest
part of this expense is obvious immediacely.

Some of the Savings
You Can Show

You walk into an office and puc down before your prospect
a lecter from a sales Org:mifztion showing that m did
work in their own office for $11 which formerly could have
cast them over $200. A building sunrly corporation pays
our man $70, whereas the bill could have been tor $1,600!
An automobile dealer pays our representative $15, whereas
the expense could have been over 51,000. A:- department
store has expense of $88.60, possitle cost it done outside
the business being well over $2,000. And so on. We could
not possibly list all cases here. These are juse a few of
the many acrual cases which we place in vour hands to
work with, Practically every line of business and every
section of the country is represeated by these ficld repores
which hammer across dazzling, convincing money-saving

opportunitics which hardly any business man can fail o

erstand.

hands

EARNINGS

Exceptional earnings grossed show the possibilities attainable
in this business. A Louisiana man wrote: “My average earnings
past 3 ycars about $150 a week;last 3 months as much as $250
weekly.”” Ohio man's report: “*A business man said to me,
‘This thing has caught the whole city on fire.” For the first
30 days I worked, I carned $1343.00."° A Tennessee man:
**Lasc year, my average built up to $200 a weck by December,
but my carnings January reached $1,000 net.’* Space does not
permit mentioning here more than these few random cases.
However, they are sufficient to indicate that the worth-while
future in this business is coupled with immediate carnings for
the right kind of man Some of our top men have made over
a thousand sales cach on which they earned up to $60 per
sale and more. Many of these sales were repeat business. Yet
they had never doae anything like this before coming to us.
That is the kind of opportunity this business offers. The fact
that this business has attracted to it such business men as
former bankers, exccutives of businesses—men who demand
only the highest type of opportunity and income—gives a
fairly good picture of the kind of business this is. Our door
is open, however, to the young man looking for the right
ficld in which to make his start and develop his future.

~

Profits Typical of
the Young, Growing Industry

Going into this business is not like selling someching
offered in every grocery, drug or department store. For
instance, when you take a $7.50 order, $5.50 can be your
share. On $1,500 worth of business, you share can

$1,100.00. The very least you get as your part of every
dollar’s worth of business you do is 67 cents—on ten

dollars' worth $6.70, on 3 hundred dollars’ worth $67.00-

—in other words two-thirds of every order you get is
yours. Not only on the first order—but on repeat orders
—and you have the opportunity of earning an cven larger
percentage.

This Business Has
Nothing to Do With
House to House Canvassing

Nor do you have to know anything about high-pressure
selling. “'Selling’ is unnecessary in the ordinary sense of
the word. Instead of hammering away ac the customer
and to “force’ a sale, you make a dignified,
business-like call, leave the installation—whatever size
the customer savs he will accept—ac our risk, let the
customer scll himself after the device is in and working.
This does away with the need for pressure on the cus-
tomer—it eliminates the handicap of erving to get the
money before the customer has really convinced himself
100%. You simply tell what you offer, showing proof of
success in that customer's particular line of business.
Then leave the invention without a dollar down. It
stares working at once. In a few short days, the installa-
tion should actually uce enough money t0 pay
for the deat, with profits above the investment coming in
at the same time. gon then call back, collect your moaey.
Nothing is so convincing as our offer to let results s,
for themselves without risk to the customer! While others
il to get cven a hearing, our men are making sales
running into the hundreds. They have received the atten-
tion of the largest firms in the country, and sold ¢o the
smallest busi by the the d

No Money Need Be Risked

in trying this business out, You can measure the possi-
bilities and not be out a dollar. If yox are looking for a
business thas is nor overcrowded—a business that is_just
coming into its own—on the upgrade, instead of the
downgrade—a business that offers the buyer relief from
a burdensome, but unavoidable expense—a business that
hasa prgsﬁect practically in every office, store, or factory
into which you can set foot—regardless of size—zhar is 5
necessity but does not have any price cutting to contend
with as other necessitics do—that because you control
the sales in exclusive territory is your own business—
that pays more on some individual sales than many men make
in a week and sometimes in a monek’ s time—if such a business
Jooks as if it is worth investigating, ges in touch with us
at once for the rights in your territory—don’t delay—
because the chances are that if you do wait, someone else
will have written to us in the meantime—and if ir rurns
out that you were the better man—we'd both be sorry.
So for convenicnce, usc rhe coupon below—but send it right
away—or wire if you wish. But do it now Adcém

F. E. ARMSTRONG,
Dept. 5519-A, Mobile, Ala.

Address all Pacific Coast mail to P.O. Box 268
Dept. 5519-A, Monrovia, CaliLO\ )

M FOR EX
i RUSH TERRITS“S:’VREOPOSITION I

F. E. ARMSTRONG, Dept.5519-A, Mcbile, Alebania

1If on Pacific Coast mail . O.
on m.Ean?E,'m';Z.'“‘ to P. O. Box 268, Dept. 5519-A,

l Wid.nouz::lmﬁon to me, send me full infor- '
‘ Name. o l
i Street or Rouse

I Box No - b s l
l City - ‘
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GREETINGS:

the Grand Lodge is finished.

Dated: Nov. 15, 1954

Attest:

Grand Secretary
Lee A. Donaldson

PROCLAMATION

To- All Subordinate Lodges and Members of the
Grand Lodge of the Benevolent and Protective Order of Elks
' of the United States of America

The Grand Exalted Ruler, by and with the approval of the Board of
Grand Trustees of the Benevolent and Protective Order of Elks of the
United States of America, acting on authority given him under Section 6,
Article 3, Grand Lodge Constitution, does hereby proclaim that the next
session of the membership and representatives of the Grand Lodge of the
Benevolent and Protective Order of Elks will convene in Philadelphia,
Pennsylvania, July 10th, 1955, with Public Opening Ceremonies to be held
in the evening thereof, at a place and hour to be announced.

The openin.g business session will convene in Convention Hall at 9 a.m.,
Monday, July 11, 1955, at which time the election of officers for the ensuing
year will be held. Business sessions will continue thereafter in Convention
Hall at 9 a.m. on July 12, 13, and 14 until the business to come before

WILLIAM J. JERNIC
GRAND EXALTED RULER

companied in many countries by a con-
siderable rise in efficiency and produc-
tivity. Since wages throughout the world
are substantially lower than in the United
States, many Eiuropean manufacturers
are able to underbid American manu-
facturers not only in foreign countries
but also in the domestic market. A gen-
eral rise in tariffs on commodities im-
ported into the United States is not only
unlikely but seems almost impossible.
The United States has assumed the
leadership of the free world and if it is
to prevent the shipment of large quan-
tities of commodities to the countries be-
hind the Iron Curtain, which would in-
crease the military potential of the Soviet
Union, it must stand ready to accept
commodities from abroad. Whether or
not tariffs will be lowered in accordance
with the recommendations of the Randall
Committee is as yet unknown. The in-
creased competition from abroad will
further accentuate the competitiveness
of American business during the coming
year.

The economic policies of the Govern-
ment will be guided primarily by the
trend of business. If business activity
should decline, accompanied by an in-
crease in unemployment, one may take
it for granted that the Government will
intervene and through increased spend-
ing on public works or lowering of taxes,
or other measures, endeavor to reverse
the business downtrend. The attitude of

the Government was clearly stated by Dl:.
Arthur F. Burns, Chairman of the Pres'l-
dent’s Council of Economic Advisers, In
a recent address: “Today it is no longer

‘a matter of serious controversy whether

the Government should play a positive
role in helping to maintain a high level
of economic activity. . . . What we debflte
nowadays is not the need for controlling
business cycles, but rather the nature .of
governmental action, its timing, and its
extent. Even on these matters we have
won greater agreement th’s,.n se.:emed
likely only a short time ago. A§ in the
past, the Government will continue to
support farm prices. While farm income
in 1955 may be somewhat lowe'r than in
1954, a major decline in farm income is
not to be expected. It is estimated that
farm cash receipts in 1954 were four per
cent below 1953 and the decline in 1955
will be at about the same rate.

The cost of money during 1955 should

‘be about the same as in 1954, which

means that the policy of low money rates
of the monetary authorities will continue.
One may anticipate with a fair degree of
accuracy that the Reserve authorities will
continue to provide the member banks
with the necessary reserves to meet the
requirements of industry and trade as
well as of the Government., Similarly,
debt management by the Treasury will
be handled with a view of not interfering
with the flow of capital into mortgages
and corporate securities. Whether the

huge roadwork program under Federal
auspices at present under discussion will
play any role in 1955 is doubtful. How-
ever, the mere fact that the Government
is contemplating the establishment of an
agency which in the period of a few
years will spend nearly .$30 billion on
road construction gives assurance that
plans are being made by the Federal
Government to intervene whenever busi-
ness conditions make it necessary.

The year 1954 was marked by c¢on-
siderable labor tranquility. Strikes
naturally have occurred and some in-
dustries have been adversely affected.
Although it is impossible to state what
the attitude .of the labor unions will be
in 1955, one is warranted in assuming on
the basis of the experience of the im-
mediate past, that both labor leaders and
management will adopt more conciliatory
policies to avoid a walkout in major
industries. Past experience has clearly
proven that everybody—labor, manage.
ment, and the public at large—suffers
from prolonged strikes in major indus.
tries. Wages, however, will continue to
rise, thereby increasing the cost of pro-
duction. In part, the increase in wage
costs will be counteracted by the rise in
productivity but in some cases such in.
creases will be at the expense of cor-
porate profits.

LONG RANGE OUTLOOK

While business men are primarily con.
cerned with the immediate outlook, a
glance at the longer-range economic out-
look is desirable, particularly in view of
the fact that many a concern is con-
fronted with the problems of spending
large sums of money on new plant and
equipment which will not begin to bring
returns until some time in the future.
The long-rang outlook for business is
favorable indeed. In the first place, the
economy of the country is dynamic, which
means in many instances the destruction
of old values and the creation of new
values. It means continually expanding
expenditures on research which is play-
ing an increasingly important role in the
economic life of the country and creates
not only new products but also new
methods of production. It results in the
better utilization of existing raw materials
as well as the development of new ones.
It creates new employment opportunities
and the need to develop new skills and
trades. Based on the amount of money
spent on research by the United States
during the last few years, one may in-
deed expect important new developments
in the future.

The population growth, as previously

mentioned, will play an even more im-

portant role in the next decade than dur-
ing the past two or three decades. Not
only is the population increasing but the
standard of living has also risen consider-
ably. The proportion of our population
in the lower income groups is rapidly
being reduced and in the medium-income













































