















































How To Launch Your Own Business
For Under $1,000 and Make
$25.,000-$50,000 a Year

Management consultant David D. Seltz
15 one of the nation’s foremost authorities
on small businesses. He has written some
12 books on the subject and more than
2,000 articles which appeared’ in such
publications as Nation's Business, Dun’s
Review, Business Management, etc.

He has spent the last 14 months re-
searching 18,292 small business oppor-
tunities to compile the first complete
directory of the most profitable small
businesses you can start in your spare
time for under $1,000 (many for under
$500) .

He has published his findings in a new
book called, “4 Treasury of Business Op-
portunities,” published for anyone who's
dreamt of owning a business.

In its fascinating pages, you'll learn. ..

e How Michael S. makes $50,000 a year
in a small community by providing a
little-known, simple service needed by the
graduating class of every high school and
college. His student customers are easy
sales and his work consists mainly of
placing phone calls.

o How John H. runs a weekend business
that uses other people’s vacant land to
rake in as much as $10,000 profit per
weekend. No equipment, no investment,
no employees needed! 4

e How James P. charges $2,000 for a
simple service most businesses need, but
few people are aware of. He has so much
business, he doesn't even advertisel

e How Ronald P. earns $100 per week on
a $200 investment supplying a service
needed by most storefront merchants.

You'll learn about a unique new
product that’s selling like wildfire to reli-
gious people and gives you a 500%
markup. You'll discover an easy-to-start
business that nets about $25,000 profit in
the summer months alone. You'll be
given the amazing inside story of a busi-
ness that requires so little of anything,
you could run it out of a phone booth.
Yet it's quietly making better than
$50,000 a year for scores of men and
women.

And this is just the beginning! You'll
learn how to rake in enormous finder's
fees for putting two types of common
business clients in touch with each other.
You'll discover why certain national
manufacturers will pay you upwards of
$40,000 a year for making local contacts

for them. You'll see how to start a .

business in which moonlighters work
their tails off to earn you $50,000 a year.

You'll learn where to haul away crates
of what some businesses consider “junk”
—but which other businesses need des-

perately and will pay you as much as
$60,000 a year for. You'll discover a
product that costs pennies to make, sells
for $5 and is wanted by thousands in just
about every community. And you'll be
shown how to start an exclusive kind of
club which can bring you more than
$50,000 a year from people who'll feel
{m’w’leged to pay you a hefty membership
ee just for the right to belongl

You'll see how to sell a few sheets of
paper for as much as $2,000 to businesses
all over your home town.... You'l
read about the “dead flower” strategy
that requires only one visit per customer
per month yet gives back up to $25,000
per year in return . . . . You'll discover
how to get people all over your communi-
ty gladly lend you their cars and then just
as gladly pay you up to $50,000 a year to
perform one simple, nonmechanical act
with those cars.

You'll read the remarkable story
behind one little-known business that is
not only depression-proof, but actually
does fantastically well when the economy
grows worse, Not only are the profits
potentially enormous in this business, but
there is this unexpected advantage:
Simply by issuing your own business card
as a dealer enables you at once to buy
men’s suits for $22, metal tennis rackets
for $8, electric typewriters for $85, and
dozens of other items far below whole-
sale.

If you or your spouse like to “putter”
around the kitchen, just turn to page 68
of this book and see how you can make
that puttering yield you a spare-time
income of $25,000 a year.

And if that's not enough to get you
started in your own little “goldmine”
business, wait till you discover . . .
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e The instant travel business that gives
you up to 50% discounts when you wish
to go on a trip. .

e The simple idea that lets you run your
own sweepstakes—with someone else
putting up the prizes!

o The method for earning thousands of
dollars on other people’s inventions.

o 23 different ways your car or truck can
help produce profits every day for you.

e The way to turn each of your handy-
man friends into a spare-time income of
$25,000 a year for you.

o The technique for having your products
displayed and sold in the finest homes in
your area— with sales as high as $500 per
home. This one strategy alone may be
worth 100 times the cost of the book —
and it’s all yours on page 217.

FOR FAST SERVICE
CALL TOLL FREE
800/621-8318 —Dept. K3

(Illinois Res. 800/972-8308)
If you charge BankAmericard
or Master Charge

30-DAY NO-RISK GUARANTEE

The “Treasury” is so crammed full of
ingenious, proven money-making ideas,
that we feel certain you will find in it the
key to make your dreams of financial in-
dependence come true. Send today for
your 30-day trial copy of “4 Treasury of
Business Opportunities,” by David D.
Seltz. I, for any reason, you should be
dissatisfied with the book, just return it
and every penny of your money will be
refunded immediately.

© 1977 Farnsworth Publishing Co.; Inc., Rockville Centre, N.Y. 11570

FARNSWORTH PUBLISHING COMPANY, INC.
78 Randall Ave., Rockville Centre, N.Y. 11570

Please rush my copy of *‘A Treasury of Business Oppertunities, '
by David D. Seltz, featuring the 154 most profitable businesses |
can start in my spare time for under $1,000. My money back in
=T full if 'm not 100% delighted.

Enclosed is my Ccheck or Cimoney order for $16.25 ($15.00 +
$1.25 postage & handling).

[CIPlease charge my BankAmericard #...............cccoceveeeennnnnn.

Dept. K3

wsssss $ CIMaster Charge #.........coovuvvirireeiieeeiieierie e
InterBank #...............cooooi

This oversize 82" x 11'' format g)(p Date.......ceeii s

I book uncovers dozens of little BONALUIE. ..ttt e e e

| *‘goldmine’” businesses. ltgives § Name.........
you everything you need to get I Address......
started in your own profitable { City............
J business, in your spare time, | State..........

( with minimum capital.

N.Y.S. residents please add applicable sales tax.
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01 Humor is a familiar fixture of modern-day politics. Prom-
inent politicians, from presidents on down, regard it as
de rigueur to start a speech with a joke or a quip. The only
trouble is, the humor is ritualistic and the jokes are usually
supplied by paid gag-writers. “This is the age of tinned
food; it has also become the age of tinned humor,” says
George Mikes, Hungarian lawyer turned journalist,. in his
book, Laughing Matter. '

What’s almost as rare in high places as candor and
humility, in other words, is spontaneous humor. Well, yes,
there’s Morris Udall, but look what happened to him. As
for those who made it to power, the picture isn’t encourag-
ing. Jimmy Carter smiles a lot but he isn’t very funny.
Neither was Ford. And there was little or nothing during the
Nixon years for Nixon or his constituency to laugh ahout.

But it wasn’t always thus. The historical record abounds
with political and governmental leaders whose work was
grim and earnest enough but who managed to keep a sense
of humor through it all.

Consider England’s great wartime prime minister, Win-
ston Churchill, for instance. Few men had to assume more
sobering responsibilities or face greater adversities. Yet the
pixie persisted in him. Even in a personal rebuff he could
see something funny, as when—despite his brilliant leader-
ship of that beleagured nation through World War II—the
British voters kicked him out of office as soon as the shoot-
ing ended. As a kind of consolation prize, the King of
England offered him a decoration known as the Order of
the Garter. “Why,” rumbled Churchill, “should I accept the
Garter from His Majesty when his people have just given
me the boot?”

It has even been suggested that Churchill’s humor played
a not inconspicuous role in Britain’s very salvation during
those parlous ’40s. Says Robert Lewis Taylor, in his biog-
raphy of the prime minister: “It was probably Churchill’s
capacity for having fun that won England allies in the war.
A premier with the stolid phlegm of Baldwin, or the invol-
untary frostiness of Chamberlain, would have had difficulty
persuading friends to such a forlom cause. Churchill’s
hearty camaraderie drew influential visitors in to listen,
partly because they were curious about the man...and
Churchill wooed them with all the force of his roistering
genius.”

Humor of the Churchillian species—the low-key witti-
cism—the downbeat repartee—the quiet crusher—seems to
be firmly a part of the British governing tradition. Long
before Churchill there was a brilliant prime minister named
Benjamin Disraeli, who, when taunted by an opponent for
his Jewishness, replied.quietly, “Yes, I am a Jew, and when
the ancestors of the right honorable gentleman were brutal
savages in an unknown island, mine were priests in the tem-
ple of Solomon.” It was in the same tradition that Robert
Walpole got his comeuppance for saying to William Pitt:
“Sir, you will either die on the gallows or of some unspeak-
able disease.” Replied Pitt unhesitatingly: “That, my lord,

depends upon whether I embrace your policies or your

mistress.”

Humor has been an equally important and effective part
of the American political tradition. There was Illinois’
Adlai Stevenson, who, though he lost twice to Dwight
Eisenhower and thus never attained the presidency he
sought so assiduously, will be remembered as one of the
wittiest of politicians. And much of his wit was impromptu,
as when he commented on the frequent rumors surfacing
in the wake of his divorce that he was about to get married
again, and always to a different woman. “They must think,”
he murmured, “that the plural of spouse is spice.”

Stevenson buffs remember, too, the time when his home
in Illinois—a beautiful edifice that he had just built—caught
fire and burned to the ground. As he stood dolefully watch-
ing the blaze, a piece of flaming debris landed at his feet. He
picked it up and lighted a cigarette with it. “At least,” he
remarked, “I'm still getting some use out of the house.”

Stevenson’s humor, said John Bartlow Martin in a con-
temporary biography he wrote of the former Illinois gover-
nor, “is of two kinds, both effective: crowd-warming jokes
and integral wit related to the subject at hand. Much of it
is at his own expense. He often assumes the role of an in-
effectual hand-wringing lamb lost among wolves. His wit is
dry. It works.”

That dry Stevensonian wit interlarded his campaign
speeches. He noted, in the course of one of them, that the
platform from which Eisenhower addressed a Richmond,
VA, audience had collapsed. “I'm glad the general wasn’t
hurt,” said Stevenson. “But I wasn’t surprised that it hap-
pened. I've been telling him for two months that nobody
could stand on that platform.”

Eisenhower, resolving to make political capital of Steven-
son’s penchant for wisecracks, attacked the latter as a
candidate who preferred telling jokes to discussing issues.
Stevenson responded with what has to be one of the nicer
puns of 20th century politics.

“I refuse,” he said straight-faced, “to conform to the
Republican law of gravity.”

But Ike himself, though an essentially serious man, man-
aged to get off an occasional bon mot. Once, when he was
playing golf at the Cherry Hills Club in Denver, another
member of his foursome sliced an approach shot. To the
player’s horror, the wild ball hit the President squarely in
the rear pocket. “Mr. President,” cried the mortified golfer,
“I hope you aren’t hurt.” Ike ruefully rubbed the place
where the ball had hit. “That’s where I carry my wallet,”
he said, “and this is the first time I've been touched there
without being hurt!”

Some folks are surprised to learn that Calvin Coolidge,
for all his celebrated dourness, was actually a man with a
highly cultivated sense of humor. It tended to bubble up at
odd times. Once, caught in the act of catnapping in the
oval office midway through a business day, he opened his
eyes and inquired dryly, “Is the country still here?” And
when he was asked during his term in the Massachusetts
legislature whether the people where he came from said, “A
hen lays or a hen lies,” he replied puckishly: “The people
where I come from, sir, lift her up to see.”
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